Can Psychic Skills Improve Your Business?

By Sandy Penny, http://sandypenny.com 

The first time I used my psychic skills in a business setting I was 24 and working as Secretary to the Dean at the Christ Church Cathedral in Houston, Texas. I had just finished reading “Think and Grow Rich,” by Napoleon Hill, and I was eager to try out the techniques he gave for creating what you want in life. I felt it would be as life changing for me as reading “The Power of Positive Thinking,” when I was 10 years old. At the same time, I was very concerned for my friend T who was out of work, depressed and looking for something new in her life. I knew I wanted a business, but I did not know what kind or how my skills would be most useful. So, I outlined my program to attract a business idea. 

My first affirmation that I repeated many times before I went to bed was, “I attract to me and recognize an opportunity to create a business that uses all my skills, and supports me in doing what I love.” I wrote it down, put it on my mirror and read it while I brushed my teeth. I put it on my fridge and read it every time I opened the door. I put it on my visor in my car, and read it when I drove. At the same time, one of my activities before going to sleep was to send out good energy for family and friends. So, I affirmed that T would find work that she loved that would excite her and bring her more joy in her life. I repeated this every night for a couple of weeks. One night I dreamed that I had a new business. I didn’t see what it was, but I felt very strongly that my program had reached my subconscious mind, and was now feeding back the program to my conscious mind. I was excited by that, and it has since become a way of knowing when my program is working

Two weeks after I began my program, I was at work one day hosting the Lunchtime in the Garden program that I created to help the Cathedral draw more people to the church. A man I knew from my community theater group, where I had also met T, came into the courtyard. I didn’t really know him very well, but when he saw me, he made a beeline over to where I was. He began pacing back and forth as if something were bothering him. I said, “Are you OK?” “Well,” he scratched his head as he continued, “I don’t exactly know how to begin this conversation.”  “OK,” I said, having no idea what was up with him, “I’ve found it’s best just to jump in.” “Well, all right then,” he said hesitantly. “I had a dream last night about a new business. I saw myself creating a business using local acting talent and musicians, and writing and marketing targeted scripts and stage productions to businesses. I can’t for the life of me figure out why. I’m a lawyer, and I have no desire for a new business, hell, I can’t even write. But when I saw you, a feeling came over me that I was supposed to tell you about it. I don’t know why, it just was kind of overwhelming.” “Hmmm,” I said, “That’s really interesting. I've been sending out vibes to attract a new business idea.” “Well, you can have this one if you want it," he said, "Maybe I can get it off my mind if you take it.” “OK, I’ll think it over. Thanks. I really appreciate it.”

Stunned by the odd conversation and its relationship to my program, I wondered if someone could just walk up to you and give you an answer with no knowledge of the question beforehand. What a concept. I was game to explore the idea though, and that’s a key, being willing to take the next step when you recognize a synchronicity. A couple of nights later, I visited T and told her about this strange meeting. She said, “I’ve often tried to think of a way to better use local talent.” Then she looked at me wide eyed and exclaimed, “Oh wow, you could write the scripts, and I could manage the productions. We could do this together. And, I’ve even got the name for it, “PenniWell Productions, a combination of our last names. I had not seen her so excited in a long time. It hit me that Houston being the oil and gas capital of the world, everyone would recognize PenniWell as associated with the oil and gas publishing company. We wouldn’t have to say we were connected, there would just be a subliminal name recognition. 

So, we began, and it was amazing how we could get access to top level executives with just a phone call. They all seemed to think they had heard of us. Soon, we had clients, and I wrote my first play, “The Toys’ First Christmas,” for the opening of Greenspoint Mall. It was the mall’s first Christmas, and this was a 15-minute puppet show that could be performed in during the Christmas season to draw more shoppers. It was fun, and it was a hit. I even made the puppets. We went on to create roasts for company executives, awards ceremonies for sales groups and scripts for trade show models. After a while, we both felt it was time to move on, and I began managing a secretarial service.

After five years managing the service, I was bored and ready for a change. I had also gotten very immersed in metaphysical studies and wanted to do something that incorporated more of that lifestyle into my daily life, and my inner entrepreneur was begging to be set free. So, it was time to write a new program. Once again, I didn’t know what kind of business to start, so here’s how the program went: “I am creating a business that uses all the skills I like to use, my graphic design background, my writing, my spirituality, that serves the greater good and supports me and my son with enough money to live our comfortable lifestyle.” 

At the time, that included a car note, car insurance, daycare, health insurance, a house note, all the utilities required to support a home, and of course, food, clothing and entertainment for me and my son. Also, I wanted to start my business before the end of the year, and I had no money to invest. It was September when I wrote the program. My programming techniques had evolved through further studies, and instead of just repeating and repeating, I visualized having this business in a meditative state. One day I heard in meditation, “You are the daughter of the Rising Sun and this shall be your symbol.” I asked what that meant, and heard, “You’ll know when to use it.” 

Around Thanksgiving, I was doing readings at a psychic fair, having now recognized my psychic abilities and developed them through the Chapel of Prayer with Eleanor Button and many others. Attendance was down, and it seemed that everyone was complaining that now that the “Common Ground” metaphysical events calendar was no longer being published, there was nowhere to advertise events and classes. Attendees at the fair were saying they missed knowing what was going on. Twenty people must have come up to me and repeated the same thing.

Suddenly, a light bulb went on over my head, and it was like hitting the jackpot on a slot machine, ding, ding, ding, ding. A simple thought formed in my head, “I could do that.” And then, “Wow, I could do that.” I spoke with Eleanor Button about it, and she was very excited and encouraging. But, I had never started a newspaper, and I didn’t know quite where to begin. Obviously, a newspaper would let me use my graphic design skills, my writing, my sales experience, everything on my list, but would it support me? 

Eleanor had an old copy of “Common Ground,” and I took it home with me. I was inspired to call their phone number to see who answered and just talk to them about starting something new. I reached Catherine Shugert. She was their answering service, and owner of Pilgrim’s Path Bookstore. She said, “Come over and meet me, and let’s see what we can do.” Obviously, she also needed a place to advertise her bookstore. It turned out that she had the entire client list and was the person who called clients for advertising. She gave me the list and said she’d love to be my answering service. She became that and much more to me, one of my longest term spiritual teachers and a lifetime friend.

After browsing through a stack of old “Common Grounds,” it became apparent that I would need to add some articles to expand interest, and because I wanted to write them. This could provide me the opportunity to meet every spiritual teacher in Houston and get to know what they were offering. It became my fast track to spiritual growth. Then I realized that obviously the “Common Ground” was not meeting its community’s needs if it went out of business while clients were begging for a place to advertise. How could I find out what they wanted that they were not getting? I wrote a few articles and borrowed some ads from the old paper and made up a dummy of what I planned to offer. I knew the name had to be “The Rising Sun” from my earlier meditation. 

I then got the brilliant idea to call every advertiser and invite them to a party to discuss creating a new community newspaper to serve them better. About 50 people came to the party, and by the end of the gathering, I had sold enough ads in this non-existent newspaper to pay for printing the first issue. With checks in hand, my no investment criteria had been met. I also had a notebook full of ideas for future issues. The day after I published my first issue, my boss at the secretarial service fired me. She said it was a conflict of interest. Now the newspaper had to support me ... and it did. 

The theme throughout this part of my life was trusting the intuitive information enough to take steps in the direction of what I wanted as ideas surfaced. That built my foundation on leaps of faith based on my intuition. I now use that same skill to help others do what they want to do in their lives. 

Whether it’s business or personal, the process is the same. Your life is an integrated experience, and your business should support you in a way that is in harmony with your overall life goals.

